
As the saying goes, “The more things change the more 
they stay the same.” To some degree this holds true 
for the roofing and cladding industry, where the typical 

yearly pattern is as follows:

After a slow start in mid-January the gears barely get turning 
before the Easter holidays arrive. During May things pick up a 
bit but then winter arrives and, especially in the Western 
Cape, adverse weather conditions can play havoc with the 
erection of roofing and cladding, resulting in many a lost day. In 
inland areas the industry usually ticks along merrily during 
winter with the odd long weekend, holiday and strike causing 
interruptions.

It is during October/November that the roofing market goes 
into overdrive. Projects need to get finished and buildings need 
to get closed up before the December shut-down. This year 
seems to be no exception, so we’re all gearing up for a hectic 
finish.

2013 has seen some subtle changes in the market. Despite a 
very horizontal growth graph in the roofing market, the light 
gauge steel industry has shown very positive signs of growth, 
especially in the second half of this year.

Not only has light gauge steel made inroads in the truss market, 
but also into the residential and commercial construction 
markets. This has been accompanied by new and innovative 
cladding systems that are very energy efficient and fast to 
erect.

These cladding systems are made up of combinations of any 
number of the following: fibre cement boards or planks, 
magnesium oxide boards, gypsum boards, oriented strand 
boards (OSB), membranes, expanded polystyrene, various 
types of plaster, mesh and the like. 

From a fastening point of view, the use of these construction 
materials has required a change in the old type of fasteners and 
the development of new ones, in order to give the required 
pull-out values in thin gauge steel.

Another change in the roofing market has been the continued 
move from Class 2 electroplated screws to Class 3 coated 
screws. Most of the leading roll formers and sheeting suppliers 
now recommend and specify the use of Class 3 coated 
fasteners with their roofing material – a very positive and 
welcome move.
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2013 - In the 
rear-view mirror

As the end of the year approaches it is time to do the Mike and the 
Mechanics ritual and do some “Looking back over my shoulder.”
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As a result of this change, the demand for Class 3 fasteners has 
increased, which in turn has resulted in an increase in the 
number of brands/types of coated screws available in the 
South African market. Unfortunately most of the products on 
offer as Class 3 fasteners do not comply with the SANS 1273 
– 2009 requirements and some of the performance claims 
made by companies regarding the corrosion resistance of their 
fasteners  is nothing short of ridiculous. It is very unfortunate 
that there is currently no official independent body that tests 
and monitors the quality of fasteners that are offered to the 
roofing and cladding industry, as it leaves the industry 
vulnerable to inferior products that can result in fastener 
failure and premature corrosion.

The Energy Act has also had its effect on the roofing market, 
as thicker and different types of insulation are now being 
specified in order to achieve the prescribed R-values. This has 
resulted in the use of longer fasteners and under roof support 
structures that allow space for the insulation. The thick 
insulation has had a major impact, especially on the concealed 
fix roofing systems – complicating the fixing of the clips or 
increasing costs by adding a support structure.

A very interesting development this year has been the 
formation of the Southern African Metal Cladding and Roofing 
Association (SAMCRA) which, as a subsidiary of the Southern 
African Institute of Steel Construction (SAISC), will become a 
representative body for the roofing industry. The membership 
will be made up of coil producers, roofing profilers, roofing 
contractors, allied product suppliers, specifying professionals 
and financial institutions. 

The aims of the association will be to promote the image and 
use of metal roofing and cladding, as well as training, testing 
and setting of standards for roofing and cladding. The success 
of this association will be of tremendous benefit not only to 
the roofing industry, but to the building industry as a whole, 
and the public at large.

The headaches surrounding the construction of the new 
power stations have been making headline news the whole 
year, so not much has to be added to this except to express 
hope that the situation will improve in 2014. 

So as 2013 draws to a close we look forward to the new 
challenges that lie ahead in 2014 and are confident that the 
positive changes in the roofing and cladding industry in South 
Africa will result in a more professional industry in the long 
term.
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